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0 es six differe Amidst the doom of a downward shift in the ave between R20m and
economy, there are still the lucky few who can R e e

in Johannesburg’s Northern

>

e ec steps and spend tens of millions on a Sandton property. Suburbs? No, us neither. But there
ed do the e Meet the meqa'riCh are, apparently, some exceptions.
According to property data
CSe.kimnd e WORDS: CATHERINE BLACK @  IMAGE: SUPPLIED company Lightstone, 10 residential

en be e they are properties priced at R20m and
A e are above were sold in Sandton in
e e d e 2013, and 12 were sold in 2014 in
d be c c Sandton and surrounding suburbs.

According to Charles Vining,

MD: Seeff Sandton, homes in this
price range are all about state-
of-the-art features: everything
from cigar lounges, cinema rooms
and home gyms to manicured
Zen-like gardens, koi ponds, glass
elevators and waterfalls. “Not only
are these houses beautiful and
extremely secure,” says Vining,
“but many are high-tech too.”

It’s not only freestanding houses
that carry this kind of price tag,
though - penthouse apartments in
Sandton can be just as expensive.
The largest penthouse in Katherine
& West, for example, will set you
back R26,5m. The apartment

has three en-suite bedrooms

and a living area that opens onto

a private balcony with views of
Sandton and Inanda. The owner
also gets access to the building’s
conveniences, including high-tech
security and concierge services.

Nearby, Central Square’s flagship
500m? penthouse is similarly
priced at R25m. Perched on

the 22nd floor and accessed via

a private elevator, it features

a full-width covered balcony,
premium kitchen appliances
and access to the building’s
rooftop restaurant, sky bar, gym
and 25m-long rim-flow pool.

Although smaller than freestanding
homes, penthouses are just as
luxurious in terms of finishes

and offer advantages in terms

of security and convenience,

which is an attractive prospect

for globe-trotting businesspeople
who don’t want to spend time or
money managing their property.

So who are the main buyers
attracted to homes in this price
range? You might imagine that
many of them are foreigners, but
Vining says the majority of buyers
in the upper end are South Africans.
So, while many of us are pulling the

c Ug -CU e need dire purse strings even tighter these
D € 0 ACE days, it’s clear that there are still
n anrene . eans e e belie the lucky few who can call these
c entreprene ultra-luxurious properties home.
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